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T_‘We wish to beapartofsocialinsurancescheme announcedin Budget’

2 IndiaFirst Life Insurance has taken the assistance of its technology ness since it has a wider ThePradhanMantriJeevan this financial year?
platform to move towards profitable growth and expects to see reach. Village Level JyotiBima Yojanawas ‘We will post double-digit new
full-year profitability soon. R M VISHAKHA, the newly-appointed Entrep: s have dinthe Budget, which p ium growth for FY15. Going
managing director and CEO, tells M Saraswathy, about the been able to deliver willbealife cover with¥330 forward, new premiums are
R M VISHAKHA company's strategy and the way forward. Edited excerpts: value, The strategy is annual premium. Wouldyoube  expected to see positive growth
MD & CEO, IndiaFirst Life Insurance to be patient with lookingto beapartofthis on a long-term basis and the fis-
all processes to be aligned to the through a low premi- any distribution - cal measures that are being intro-
Thecompany hasbeguntopost 'Customer First' agenda. All um product and we channel toensureit We already have joint venture duced by the government will
profitsb q P i ling sales and were the _ reaches  partner banks (Bank of Baroda also play a pivotal role in the over-
of FY15. Will we see first full year  services will be builtarounditto first life its opti- and Pradesh), whom we  all macro-economic situation's
profitability soon? improve the overall effectiveness. insurer to mal usetodistribute the policy improvement.
We are on the path to profitable A strong base for this has been do so. We poten- unduthlsschememmuncedin
growth. The company may post already set. have been tial. the Budget. Even if th oth- Th Bill h: d
first full year of profits in the end able to erbanks that wish to partner with  itslast stage of being passed by
of the financial yearand fromthe Newer 1 us for this scheme, we would be Parliament. Is the foreign
next fiscal the trend of growth such as the Common Services good busi- happy to offer it through their partnerplanningtoincrease
with profits will continue. Our Centre (CSC) have beenutilised network as well. stake once the ordinance
biggest isthetechnol- by th Will this becomes alaw?
ogy platform where weareableto  strategy continue? IndiaFirst Life has been ‘We are yet to discuss this with our
offer servicing and sales through  We want to have as many distri- postingahealthygrowthin  shareholders. But it is a step in
technology. This technology util- bution channels depending on new premiums as the the right direction and we will
isation is the cost-effective mod- the customer categories we have. overall industry new decide our game-plan after delib-
el that will be help us reduce It will be based on the customer premiums are down. Would erating on it with all our stake-
operating expenses as well. . profiles and preferences. We are double-digi hold: This Bill cannot bé'
My focus would be on having present in the CSC channel inpremiumsattheendof  viewed in isolation.
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